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Luke Yorke-Hart, the 
31-year-old CEO of Emerald 
Builders LLC, explained how 
he and his wife wanted to buy 
a home in the Hampden area 
of Baltimore where they were 
renting an apartment.

But when they were looking 

they struggled to find a modern 
house with an efficient layout 
before eventually buying prop-
erty in the nearby Hoes Heights 
community. Knowing there was 
a market for that type of new 
residential product, in one of the 
city’s trendiest areas, inspired 
Yorke-Hart to pursue Emerald 
Builders’ first project.

“There was just nothing in 

the market there that was a lit-
tle bit more modern, efficient 
use of space, more open. A lot 
of the units in the area were re-
ally small, they’re not very well 
made up, this combination of 
things we realized when we 
decided to build on this,” said 
Yorke-Hart, who is originally 

By Steve LASh

SLash@TheDailyRecord.com

ANNAPOLIS – Hospital attorneys 
battled the plaintiffs’ bar Wednesday 
over legislation that would render in-
admissible in court statements made 
to patients during a health care fa-
cility’s investigation of potential 
malpractice if the facility has estab-
lished a program for keeping pa-
tients abreast of possible negligence.

Larry L. Smith of MedStar Health 
hailed the measure as permitting 
doctors to acknowledge a mistake 
and work with the patients to ensure 
they receive short- and long-term 
care, if necessary, and fair compen-

Hospital 
statement 
bill debated

Emerald Builders sees bright future in Hampden area
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It’s the early 2000s, and from his 
perch as an administrator at the Uni-
versity of Maryland, Baltimore County, 
Elliot Hirshman is intrigued by what’s 
happening at a nearby school. 

Stevenson University is growing, 
expanding to a second campus, adding 
to its curriculum and seeing a surge in 
student enrollment.

Fast forward to March 2017. Hirsh-

man, who has spent the previous six 
years as president of San Diego State 
University, is now set to head back to 
the East Coast and take the helm of the 
school he had watched with such inter-
est years ago.

Stevenson’s Board of Trustees an-
nounced Wednesday that Hirshman on 
July 1 will become the school’s sixth 
president, succeeding former President 
Kevin J. Manning, who had retired, and 
interim President Claire E. Moore.

“He has been an outstanding leader 
with a proven track record,” said James 
B. Stradtner, the chair of Stevenson’s 
board.

In an interview Wednesday, Hirsh-
man said he hopes to build on where he 
said Stevenson has excelled in recent 
years – combining a traditional liberal 
arts education with a keen focus on ca-
reer preparation.

Stevenson gets a new president
Former UMBC official Hirshman announced as school’s sixth leader

‘We don’t want to be the cookie-cutter national builder’

MAXIMILIAN FRANZ

Incoming Stevenson University President Elliot Hirshman says the school will continue to pursuit ‘smart growth’ and to make sure its grad-
uates get the most value from their education.

MAXIMILIAN FRANZ

Luke Yorke-Hart, the CEO of Emerald Builders LLC, says a personal hunt 
for modern housing in Hampden led to a business decision.
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For a guy who spends most of his 
time contemplating the big-picture is-
sues facing the medical community, Dr. 
Tyler Cymet is remarkably sensitive to 
the little things. 

He knows, for instance, that the 
drive from his Pikesville home to Sinai 
Hospital, where he worked for 16 years, 
took exactly seven minutes — nine with 
traffic.

He notices when patients slouch, 
when they grimace while shifting their 
body weight, when they struggle to get 
on the exam table. To osteopathic phy-
sicians like Cymet, those behaviors tell 
an important story. 

After all, it’s the little things that add 
up to the big picture. 

That attitude will likely be Cymet’s 
guiding philosophy as he takes over as 
the new president of MedChi, Mary-
land’s medical society — the first os-
teopathic physician elected to that job 
in MedChi’s 215-year history.

Like other physicians, doctors of 
osteopathy must complete medical 
school and become licensed. They can 
prescribe medications, perform surgery 
and practice in the same specialties. 
But D.O.s are also trained in natural 
techniques for relieving pain and heal-
ing disease, with the goal of helping the 
body function more efficiently on its 
own.

Cymet, 51, has already begun ambi-
tious projects that allow him to indulge 
in the critical-thinking exercises he 
loves, while — hopefully, he says — 
influencing the medical profession in 
tangible ways.   

He convened the Blue Ribbon 
Commission: The Physician Role in 
Future Healthcare Systems to explore 
far-reaching, complex questions about 
the future of medicine and the role of 
physicians in the health care system. 
It’s about as big-picture as you can get.

“We’re envisioning what medical 
care is going to look like in the fu-
ture,” Cymet said. “Who’s going to be 
in charge? Where does business fit in? 
Where do physicians, as professionals, 
fit in? Is their role to maintain and pro-
mote health, or to get rid of disease?”

‘My picture of life’ 
Cymet is neither surprised nor dis-

mayed to find himself asking these 
questions. Years ago, he saw the mas-
sive changes coming to health care, and 
he refused to sit back idly, he said. 

So, he quit his job. Cymet loved 
seeing patients at Sinai, but with “the 
introduction of business practices 
into medicine,” the dynamics of physi-
cian-patient relationships were chang-
ing, he said.

Efficiency became the name of the 
game. It became harder for physicians 

to follow their patients into the hospital 
to care for them in emergencies, Cymet 
said. More hospitals dropped services 
that weren’t profitable, like obstetrics. 

“My picture of life was to get a job, 
be part of a community and take care of 
that community for the rest of my life,” 
he said. “But the world was changing. 
Health care was getting compartmen-
talized.”

Cymet left Sinai in 2008 to join the 
American Association of Colleges of 
Osteopathic Medicine. He’s now the 
associate vice president for medical 
education and chief of clinical medical 
education.

At AACOM, he said, he found a new 
community. He works with students 
and faculty at osteopathic medical 
schools (there are 30 accredited nation-
wide, though none in Maryland), doing 
everything from developing undergrad-
uate curricula to securing new funding 

for residency slots. 
The career switch was more than a 

change in scenery; it colored his per-
spective on the future, setting the stage 
for his work with the commission.   

“[The commission] is looking at is-
sues that may seem theoretical at this 
point but that might be reality down the 
road,” Cymet said. “We want to influ-
ence where physicians will be 20 years 
from now, not just let it happen.”

Cymet’s colleagues said they admire 
his proactive, thorough approach, and 
that Cymet is uniquely suited to lead the 
commission.

“His background in osteopathic 
medicine puts him in a position to look 
at these issues holistically,” said Dr. 
Stephen Shannon, president of AACOM. 
“Many people think in terms of narrow 
issues, so to ask what the future holds, 
the way he’s doing, is really a positive 
thing.”

And Dr. Dan K. Morhaim, a state 
delegate and physician who sits on 
the commission examining physicians’ 
roles, said Cymet is “an all-around 
terrific guy” who has his finger on the 
pulse of health care.

“Tyler has brought together a broad 
range of people to take a look at the 
health care system … and the changes 
we may be able to implement for the 
better,” Morhaim said. “Sometimes we 
get so caught up in the many things that 
are happening so fast, we forget to re-
ally consider the big picture.”

A vision for the future
Cymet hasn’t given up on clinical 

work; he’s an emergency room physi-
cian at Prince George’s Hospital Center. 
He didn’t want to see his own panel of 
primary care patients because his roles 
with AACOM require frequent travel.

“It’s hard to be there for your pa-
tients if you’re not going to be in town,” 
he said.

When Cymet is in town, you’ll likely 
find him in hiking boots, on some trail 
inside the Soliders Delight Natural En-
vironment Area, a five-square-mile na-
ture reserve near Owings Mills where 
he’s lived with his family since 2001.

At his side might be his 6-year-old 
daughter Ilana, or his wife, Holly, a bio-
physicist and consultant for Booz Allen 
Hamilton.

Or, he might be alone, contemplat-
ing the future and how he plans to 
shape it.

“Change makes people uncomfort-
able,” Cymet said. “If people under-
stand where they want to go, and have 
of a vision of it, that should help calm 
people. It should help them accept the 
changes, and accept that it’s leading to 
something better.”
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‘Who’s going to be in charge?’
New MedChi leader
ponders the future
shape of health care

MAXIMILIAN FRANZ

Among the questions facing today’s physicians, says new MedChi president Dr. Tyler Cymet, is whether it’s their role ‘to maintain and 
promote health, or to get rid of disease.’

“We want to influence 
where physicians 
will be 20 years from 
now, not just let it 
happen.

Tyler Cymet

What Angie Barnett likes best about her 
career is that is reflects her core values – 
troubleshooting problems with the Better 
Business Bureau is similar to “social 
work for businesses,” said Barnett, who 
studied social work and counseling at 
Arkansas State University. Barnett also mentors juniors and 

seniors at Towson University’s College 
of Business and Economics where 
she currently serves on the Dean’s 
Advisory Board. She is a past president 
of the Maryland Rural Development 
Corporation.

Angie BarnettPresident/CEOBetter Business Bureau Serving 
Greater MD
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There comes a time when a success-

ful business owner realizes it’s time to 

move on. Sometimes it is the result 

of age or health concerns, and other 

times it’s because the owner wants to 

do something new.

In either instance, the common 

theme is that the owner starts to con-

sider

 noisiced siht fo snoitacilpmi eht 

too late. Typically, advisers will te
ll a 

client to start preparing for the sale of 

a business about 5 to 10 years in ad-

vance. This is due to the complexity of 

the process and the tim
e involved in 

 erusne ot krowdnuorg eht gnipoleved
a smooth transition.

One of the first considerations 

should be how to prepare the busi-

ness entity for the eventual sale. This 
adnuf evif gniwollof eht sessapmocne

-

mental elements:

■ Cleaning up the books and re-

cords;

■ 

 eht fo wolf hsac eht gnisaercnI

business;

■ Creating long-term stability;

■ Determining an estimated busi-

ness value, and

■ Choosing an ideal buyer type.

Buyers want to be confident in their 

purchase and therefore prefer 3-5 years 

of fin
ancial information that has been 

reviewed or audited by a reputable ac-

counting firm. Furthermore, a buyer 

will w
ant to see that revenue and prof-

its have consistently increased, giving 

them confidence that this trend will 
 ,sesac emos nI .elas eht retfa eunitnoc

this can be accomplished by devel-

oping long-term contracts and imple-

menting incentives for key officers to 

stay with the company after the sale, 

either through vesting bonuses or of-

fering small ownership percentages.

The final pieces of the prepara-

tion process is to determine the target 

buyer and an approximate value of 

your company. 

These two decisions are interre-

lated. Many owners who sell to em-

ployees or family members look to 

determine a fair and affordable value, 

whereas owners who sell to
 competi-

tors or public companies look to max-

imize value. 

A qualifie
d valuation analyst can 

determine a fair market value of your 

business as well as sale prices based 

on the targeted buyers.

The key advisers

In addition to a valuation analyst, 

there are a number of key advisers who 

should be conferred with when prepar-

ing for a sale. It i
s generally suggested 

that a seller retain an attorney to navi-

gate the legal process of the sale and to 

work hand in hand with an accountant 

to determine the tax and cash flow im-

plications. 

 ot referp srelles ynam ,yllanoitiddA

work with a business broker or invest-

ment banker, depending on the size 

of the company, to market, negotiate 

and develop the structure of the sale. 

 resivda tnemeganam htlaew a ,yllaniF

nanif edivorp ot detlusnoc eb dluohs

-

cial options after the sale is completed, 

but also to assist owners in determin-

ing what net sales price is needed in 

order to meet their on-going life
style 

needs.

The sale process is always the big-

gest surprise to first-tim
e sellers. It i

s 

not uncommon for the sale of a com-

pany to take from eight months to 

over a year to culminate with multi-

ple deals falling through. Additionally, 
xelpmoc erom hcum si erutcurts laed

 

than the price paid. Negotiations will 

typically include stock versus asset 

sales, personal goodwill, e
mployment 

agreements, the value of fix
ed assets, 

and potential earn outs. Each of these 

substantially impacts a seller’s legal li-

ability, taxes, and net sales price.

 Complicating the issue are the 

emotions of an owner who sacrificed 

throughout the years for the business. 

Although it is diffic
ult for an owner 

to emotionally detach from the deal 

points, it is
 necessary and is one of the 

main advantages of using a broker to 

negotiate these terms. 

For owners, it i
s worth asking an 

adviser about each element of deal 

structure, as it is
 uncommon to receive 

the full sales price at once and the as-

sociated costs can vary. At a minimum, 

an owner should consider the sales 

price net of taxes and advisory fees 

emocni lanoitidda yna sa llew sa

 re-

lated to non-compete and employment 

agreements.

Emotional impact
aitogen ,ecnegilid eud hcum retfA

-

tions and contemplation, selling a busi-

ness may be the right exit strategy for 
 evah yam renwo na elihW  .renwo na

laboriously considered every intricate 

Thursday, March 24, 2016

Volume 127  |  N
umber 118

TheDailyRecord.com

What to know when selling your business

Reprinted with permission of The Daily Record Co. ©2016

CommentaryREBBELLAUREN M.

CommentaryCARTERROBERT W.

Color Options:
q Clear Acrylic

q Brushed Aluminum

q Cherry 

q Red Mahogany 

q Mahogany

q Walnut 

q Maple 

q Black

q White 

q Blue

*Add custom metal plate with up  
to three lines of text to include your 
name, company, etc. for only $20

q Frame     $300

Color Options:
q Black
q White
q Mahogany

Mat Options:
q Black 
q White 
q Blue

q Plaque     $300

Color Options:
q Clear Acrylic

q Brushed Aluminum

q Cherry 

q Red Mahogany 

q Mahogany

q Walnut 

q Maple 

q Black

q White 

q Blue

Three-Part Profile
Includes your profile, group winner photo, and special 
publication cover.

By Lauren Kirkwood
Lauren.Kirkwood@TheDailyRecord.com

OCEAN CITY -- An animation of a skele-
ton, projected on a screen in a courtroom, 
hovers in front of the jury. The plaintiff’s law-
yer zooms in on a fractured bone while the 
physician testifying as a witness explains the 
details of the injury.

This scenario is becoming more and 
more common in the courtroom, accord-
ing to panelists at the Maryland State Bar 
Association’s annual meeting on Thursday. 
Visual elements that go beyond basic pho-
tographs and documents are now essential 
components of trial lawyers’ arguments, 
and they’ve become increasingly accessi-
ble, said James O’Conor Gentry, an attorney 
with Salsbury, Clements, Bekman, Marder & 
Adkins LLC in Baltimore, during the session 
hosted by the Young Lawyers Section.

“There’s a lot of animation out there that 
doesn’t cost anything,” Gentry said. “If I’m 
thinking, ‘I want to be able to explain to the 
jurors in my opening statement how an open 
heart surgery looks, where the incision is 
made, what the heart looks like and a little 
bit of the anatomy,’ there are animations out 
there that can be used.”

From basic timelines and charts to aerial 
maps and simulations, a tablet like an iPad is 
often all attorneys need to access software 
that will provide compelling visuals, Gentry 
said. Apps like Essential Anatomy and Visi-
ble Body, for example, are invaluable in med-
ical malpractice cases where doctors on the 
witness stand are explaining complex medi-
cal procedures to the jury, he said.

“Trial lawyers are storytellers; they’re 
teachers,” Gentry said. “Their audience is 
the jury. I think we all recognize the fact that 
we learn best by what we see. My guess is 
that probably some years ago, if a lawyer 
showed a PowerPoint presentation, the law-
yers 20 years ago said, ‘Oh, you could never 
do that in the courtroom.’ I can foresee one 
day using holograms in the courtroom.”

Hurdles to overcome
Even though visual presentations have 

become more commonplace at trial, it’s im-
portant to consider how they might impact a 
jury — and potential objections that a judge 

might have, said Baltimore County Circuit 
Court Judge Mickey J. Norman.

“From an evidentiary point of view, these 
kinds of presentations are obviously ex-
tremely compelling, but one of the things 
about technology that makes it attractive is 
also one of the hurdles you have to over-
come,” Norman said. “You see in case law 
around the country a concern that the tech-
nology that is being used is potentially mis-
leading because it’s overwhelming.”

The difference between animations and sim-
ulations comes into play here, panelists said. 

With an animation, the attorney might use 
technology to demonstrate a medical proce-
dure while a physician explains the process. 
In the case of a simulation, “this is where the 
computer’s going to speak to the jurors and tell 
the jurors how it happened,” Gentry said, such 
as a program that simulates a car accident.

“The overriding concern a judge has is that 
the evidence that’s being presented is inaccu-
rate or, while it may well be accurate, that it 
is too compelling — that the jury will tend to 
lose focus on the issue,” Norman said.

Helpful for jurors
It’s important to keep the “flashy” ele-

ments of the visual presentation to a mini-
mum to ensure the technology is actually 
helping the jurors understand the facts of the 
case, he said.

Other visuals that aren’t as tech-based can 

boost an argument by adding emotional im-
pact, such as “day in the life” videos of the 
victim in a catastrophic injury case, panelists 
said. Seeing firsthand the difficulty an acci-
dent victim has performing everyday tasks 
is often more powerful than hearing those 
struggles described, Norman said.

While the basic rule of “show, don’t tell” is 
ingrained in most trial lawyers’ minds, Gen-
try said, many attorneys don’t realize the po-
tential for using apps and new technologies 
to take those visuals to the next level.

“Part of your job is to entertain. That 
doesn’t mean you’re up on stage singing and 
dancing, but if jurors are not entertained, 
they’re not going to learn, and if they don’t 
learn, they’re not going to be convinced,” 
Gentry said. “If you want to enhance their 
learning, give them a visual.”

Simulations, animation already here: Are holograms up next?
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The promise and perils of 
technology in court
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Visual elements are 
now an essential 
part of most 
attorneys’ tool kits 
in court, says James 
O’Conor Gentry, 
an attorney with 
Salsbury, Clements, 
Bekman, Marder 
& Adkins LLC in 
Baltimore. | Photos 
by Lauren Kirkwood
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M
ost people take for granted the privilege to browse the web, 

read books and make use of everyday items such as ATMs. 

However, th
ose everyday tasks can be hard to accomplish for 

blind people and Daniel Goldstein has dedicated his career 

to making access to
 these kinds of public resources more 

equitable. 

Take, for example, the case Authors Guild, Inc. v. HathiTrust, w
hich Goldstein 

considers th
e most im

portant of his career. “The case arose from the Authors 

Guild’s challenge to a number of universitie
s who had allowed Google to digitally 

scan their entire print library collections and, in exchange, (gotten) back a digital 

copy of those scans,” Goldstein said. 

“The court held that it w
as a fair use to allow unfettered access to

 the digital 

scans of these copyrighted works to blind and other print-disabled scholars,” he 

added. 

(In addition to blindness, o
ther conditions that can make it hard to access 

printed text include dyslexia, arthritis a
nd cerebral palsy, among others.) 

The ruling also allowed non-disabled scholars to
 search and compile data 

based on the scans, Goldstein said. This created a compelling incentive for more 

collections to be scanned in the future, “th
ereby incidentally throwing open still

 

wider the doors fo
r those with print disabilitie

s,” he said. 

As counsel for the National Federation of the Blind, Goldstein initiated a 

national legal campaign to ensure equal access to
 technology. 

“Today, most ATMs can be used through voice guidance and a pair of 

earphones by blind consumers because, in part, of a series of pioneering lawsuits,” 

he said. “We have made the internet a more blind-friendly place, with successful 

resolutions with AOL, Amazon, Target, eBay, Ticketmaster, Scribd and many 

others.” 

Goldstein has also been instrumental in a settlement with the U.S. Department 

of Education that requires the online forms and notices associated with the student 

loan program to be equally accessible to blind students, and in litig
ation to ensure 

blind people are granted the right to vote independently and privately. 

What is a key decision you made in your career that made the difference?

“It was not a decision that I m
ade that changed the course of my legal career. 

It was the decision made by the National Federation of the Blind to engage me 

as their lawyer that refocused my career and led to 30 years of exciting and 

meaningful work that brings me joy every day. Having learned so much from my 

mentors in
 the National Federation of the Blind and having been so supported by 

my friends in the blind community, I th
ank them for the extraordinary honor of 

representing them.”

DANIEL F. 
GOLDSTEIN

F O U N D I N G  P A R T N E R  B R O W N ,  G O L D S T E I N  &  L E V Y  L L P

“We have made the internet 

a more blind-frie
ndly place, 

with successfu
l resolutions with 

AOL, A
mazon, Target, eBay, 

Tick
etmaster, Scrib

d and many 

others.”
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By Lauren Kirkwood
Lauren.Kirkwood@TheDailyRecord.com

OCEAN CITY -- An animation of a skele-
ton, projected on a screen in a courtroom, 
hovers in front of the jury. The plaintiff’s law-
yer zooms in on a fractured bone while the 
physician testifying as a witness explains the 
details of the injury.

This scenario is becoming more and 
more common in the courtroom, accord-
ing to panelists at the Maryland State Bar 
Association’s annual meeting on Thursday. 
Visual elements that go beyond basic pho-
tographs and documents are now essential 
components of trial lawyers’ arguments, 
and they’ve become increasingly accessi-
ble, said James O’Conor Gentry, an attorney 
with Salsbury, Clements, Bekman, Marder & 
Adkins LLC in Baltimore, during the session 
hosted by the Young Lawyers Section.

“There’s a lot of animation out there that 
doesn’t cost anything,” Gentry said. “If I’m 
thinking, ‘I want to be able to explain to the 
jurors in my opening statement how an open 
heart surgery looks, where the incision is 
made, what the heart looks like and a little 
bit of the anatomy,’ there are animations out 
there that can be used.”

From basic timelines and charts to aerial 
maps and simulations, a tablet like an iPad is 
often all attorneys need to access software 
that will provide compelling visuals, Gentry 
said. Apps like Essential Anatomy and Visi-
ble Body, for example, are invaluable in med-
ical malpractice cases where doctors on the 
witness stand are explaining complex medi-
cal procedures to the jury, he said.

“Trial lawyers are storytellers; they’re 
teachers,” Gentry said. “Their audience is 
the jury. I think we all recognize the fact that 
we learn best by what we see. My guess is 
that probably some years ago, if a lawyer 
showed a PowerPoint presentation, the law-
yers 20 years ago said, ‘Oh, you could never 
do that in the courtroom.’ I can foresee one 
day using holograms in the courtroom.”

Hurdles to overcome
Even though visual presentations have 

become more commonplace at trial, it’s im-
portant to consider how they might impact a 
jury — and potential objections that a judge 

might have, said Baltimore County Circuit 
Court Judge Mickey J. Norman.

“From an evidentiary point of view, these 
kinds of presentations are obviously ex-
tremely compelling, but one of the things 
about technology that makes it attractive is 
also one of the hurdles you have to over-
come,” Norman said. “You see in case law 
around the country a concern that the tech-
nology that is being used is potentially mis-
leading because it’s overwhelming.”

The difference between animations and sim-
ulations comes into play here, panelists said. 

With an animation, the attorney might use 
technology to demonstrate a medical proce-
dure while a physician explains the process. 
In the case of a simulation, “this is where the 
computer’s going to speak to the jurors and tell 
the jurors how it happened,” Gentry said, such 
as a program that simulates a car accident.

“The overriding concern a judge has is that 
the evidence that’s being presented is inaccu-
rate or, while it may well be accurate, that it 
is too compelling — that the jury will tend to 
lose focus on the issue,” Norman said.

Helpful for jurors
It’s important to keep the “flashy” ele-

ments of the visual presentation to a mini-
mum to ensure the technology is actually 
helping the jurors understand the facts of the 
case, he said.

Other visuals that aren’t as tech-based can 

boost an argument by adding emotional im-
pact, such as “day in the life” videos of the 
victim in a catastrophic injury case, panelists 
said. Seeing firsthand the difficulty an acci-
dent victim has performing everyday tasks 
is often more powerful than hearing those 
struggles described, Norman said.

While the basic rule of “show, don’t tell” is 
ingrained in most trial lawyers’ minds, Gen-
try said, many attorneys don’t realize the po-
tential for using apps and new technologies 
to take those visuals to the next level.

“Part of your job is to entertain. That 
doesn’t mean you’re up on stage singing and 
dancing, but if jurors are not entertained, 
they’re not going to learn, and if they don’t 
learn, they’re not going to be convinced,” 
Gentry said. “If you want to enhance their 
learning, give them a visual.”

Simulations, animation already here: Are holograms up next?
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Visual elements are 
now an essential 
part of most 
attorneys’ tool kits 
in court, says James 
O’Conor Gentry, 
an attorney with 
Salsbury, Clements, 
Bekman, Marder 
& Adkins LLC in 
Baltimore. | Photos 
by Lauren Kirkwood

Car crash simulation.
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M
ost people take for granted the privilege to browse the web, 

read books and make use of everyday items such as ATMs. 

However, th
ose everyday tasks can be hard to accomplish for 

blind people and Daniel Goldstein has dedicated his career 

to making access to
 these kinds of public resources more 

equitable. 

Take, for example, the case Authors Guild, Inc. v. HathiTrust, w
hich Goldstein 

considers th
e most im

portant of his career. “The case arose from the Authors 

Guild’s challenge to a number of universitie
s who had allowed Google to digitally 

scan their entire print library collections and, in exchange, (gotten) back a digital 

copy of those scans,” Goldstein said. 

“The court held that it w
as a fair use to allow unfettered access to

 the digital 

scans of these copyrighted works to blind and other print-disabled scholars,” he 

added. 

(In addition to blindness, o
ther conditions that can make it hard to access 

printed text include dyslexia, arthritis a
nd cerebral palsy, among others.) 

The ruling also allowed non-disabled scholars to
 search and compile data 

based on the scans, Goldstein said. This created a compelling incentive for more 

collections to be scanned in the future, “th
ereby incidentally throwing open still

 

wider the doors fo
r those with print disabilitie

s,” he said. 

As counsel for the National Federation of the Blind, Goldstein initiated a 

national legal campaign to ensure equal access to
 technology. 

“Today, most ATMs can be used through voice guidance and a pair of 

earphones by blind consumers because, in part, of a series of pioneering lawsuits,” 

he said. “We have made the internet a more blind-friendly place, with successful 

resolutions with AOL, Amazon, Target, eBay, Ticketmaster, Scribd and many 

others.” 

Goldstein has also been instrumental in a settlement with the U.S. Department 

of Education that requires the online forms and notices associated with the student 

loan program to be equally accessible to blind students, and in litig
ation to ensure 

blind people are granted the right to vote independently and privately. 

What is a key decision you made in your career that made the difference?

“It was not a decision that I m
ade that changed the course of my legal career. 

It was the decision made by the National Federation of the Blind to engage me 

as their lawyer that refocused my career and led to 30 years of exciting and 

meaningful work that brings me joy every day. Having learned so much from my 

mentors in
 the National Federation of the Blind and having been so supported by 

my friends in the blind community, I th
ank them for the extraordinary honor of 

representing them.”

DANIEL F. 
GOLDSTEIN

F O U N D I N G  P A R T N E R  B R O W N ,  G O L D S T E I N  &  L E V Y  L L P

“We have made the internet 

a more blind-frie
ndly place, 

with successfu
l resolutions with 

AOL, A
mazon, Target, eBay, 

Tick
etmaster, Scrib

d and many 

others.”

Size of frame or plaque

q 8.5” X 11” print $ 350

q 11” X 17”  $ 375

Photos

q Single image = $25

q Frame

Color Options:
q Black
q White
q Mahogany

Mat Options:
q Black 
q White 
q Blue

q Plaque

Color Options:
q Clear Acrylic

q Brushed Aluminum

q Cherry 

q Red Mahogany 

q Mahogany

q Walnut 

q Maple 

q Black

q White 

q Blue

Photos
If we captured your best side, now you can hold onto  
the moment. Color images that have been shot by and 
appeared in The Daily Record are color corrected and saved in 
high resolution. They can be placed on your website, or taken 
to a photo processor to be printed.

Bundle Packages (continued)
Plaque or Frame and Desk Marquee
Select either a custom frame or plaque to accompany an 
acrylic desk marquee of your article or profile.

We accept Visa, MasterCard, American Express and Discover. All orders are prepaid.
There is a 20% discount for all event orders placed prior to event date.

_______________________________________                        _________                        ________

Card Number                                                                                     Expiration Date                 Security Code

Amount to Charge Card: ______                                                              Email:____________________________

Name on Card:  _________________________________________
 
Billing Address: ___________________________________________________________________________
 
Phone:________________________________                            Signature:_____________________________

Desk Marquee
Acrylic desktop marquee q 6” x 9”      $199NEW!


